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Solution Overview

IPOGate is a one-stop, cloud-based platform for the entire IPO ecosystem
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Current state

Lack of automation of the listing process - the
processes to complete a pubilic listing / IPO remain
largely the same as 30 years ago, and are highly
inefficient involving a larger number of manual steps
both on the side of the issuer and the advisors /
sponsors and IPOs / listings typically take 6-9 months
Limited deal sourcing and filtering tools - advisors /
sponsors lack efficient deal sourcing and filtering tools
that would leverage publicly available SME databases
and rely on incoming interest or limited private networks
Lack of book building, distribution and investor
relations management tools - book building / allocation
and investors relations management process is largely
manual and often involves contacting investors one by
one. Increased due diligence requirements on part of
private funds




Current IPO / Listing process

At high level, the traditional exchange listing
underwriting process is largely manual with all the
steps below and takes typically up to 6 months
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Months 1-5 announcement

4/ Final
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IPO
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Landing Page - Indicative Valuation Calculator

Ready to Know your company valuation?

Insert you company name ‘

How much do you want to raise?

€2.5M

[ Email } [ Phone number




Landing Page - Indicative Valuation Calculator

Description / Metric Value
Sector Transportation / logistics
Revenue multiplier 2.4
EBIDTA multiplier ‘ 1374
Revenue Estimate® (EUR, 2023) 10M*
EBIDTA Estimate® (EUR, 2023) 2.5M°
Revenue-based valuation estimate (EUR) 24M
EBIDTA-based valuation estimate (EUR) 34.4M
Pre-money valuation estimate (average of two methods) | 29.2M
Initial capital raise (EUR) 2.5M
Post-money valuation® estimate (including capital raised, to be 31.68M

finalised after signing representation agreement)

Size of the publicly listed equity (‘float’) 7.89%
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Advisor CRM - Dashboard

Phyllis Yang
p Deals Q + @ @I ﬂ Silicon Links Inc
@ | P — ® 253508 - 12deals 0P Pipeline v+ /Z = Everyone v
e Qualified ~+  Contact Made ~~  Demo Scheduled ~+  Proposal Made = Negotiations Started
10 000 $ - 4 deals 5350 $ - 3 deals 31 2700 % -1deal 4 200§ - 2 deals
Umbrella Corp deal Principalspace Inc deal Moveer Limited deal S s Big Wheels Inc deal
Umbrella Corp Principalspace \oveer Limited mnicorp dea 3ig Wheels Ing
r (>} incipalspace Ir <) A rLim (5] ity P i h r (>
< ® 15008 2 €D 23008 ® 14008 s ® 26008
O & 27008
Wolfs Corp deal "
JMVD Inc deal Blue Marble LLP deal Woifs Corr o Mindbend LLP deal =
27 MVD Inc © Blue Marble LLP © ° i - Mindbend LLP @
17008
& 45008 M 1900s - O ) 1600
ABC Inc deal
@ Ownerate LLP deal ABC Inc P
, 2
ownerslelly 11508 Pitch meeting preparation B
2 30008 3 2 Tomorrow - Phyllis Yang
Silicon Links Inc deal First pitch Q
Silicon Links In¢ o < Tomorrow - Phyflis Yang
@ 1000s

+ Schedule an activity

b
D
]




Advisor CRM - Analytics

Close rate Amount closed Deal stages

Current month Currant month Current month

717%

il 3?' @ Contact Made
- @ Open
Close rate last month $ 4 . 8 2 5 u 6 2 7 4 1 4 ¥ In Negotiation

Previous month ¥ Proposal Presented

$120.000 ® Needs Discovered
712%

Deals to close: Activities Due
Mar 01,2022 - Apr 30, 2022 Current week

CUSTOM FELD VALUE EXPECTED CLOSE DATE LAST ACTIVITY DATE

Johnson Group deal $42.673 22. June 2022 0 2
Lam, Kelley and Ha... $11.899 18. June 2022 27. April 2022
King, Martinand A... $3.831 18. June 2022 29. April 2022

Activities Completed
Anderson Group deal Contact Made $90.399 17. June 2022 5. April 2022 Current week

Robertson-Jackso... Proposal Present... $15.129 16. June 2022 29. April 2022 2 5

C’? reeman-Pugh deal Needs Discovered $18.688 15. June 2022 6. May 2022

Smith, Davies and ... $19.267 15. June 2022 0




visor CRM - Business Network Navigator
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Advisor / Issuer Workbench - Questionnaire

The core part of the advisor / issuer workbench will be driven by the issuer questionnaire, edited / approved by the
Advisor which includes financial information section populated via APIs and standard legal information

CONSOLIDATED STATEMENTS OF OPERATIONS

1. Company Background > 2. Offer Terms > 3. Use of Proceeds > 4. Business Overview > {In millions, except number of shares which are reflected in thousands and per share amounts)

5. Management > 6. Share Capital, Shares and Shareholders > 7. Risk Factors > 8.
Financial Information

Years ended
25, 25, 28,
Background " 20z 2020 2018
Net sales:

Please provide company overview (400 words) Products $§ 207302 § 220747 S 213883
NewCo is a deep-tech company founded in 2016 and primarily engaged in the se;_vmf 68'“?? ;3‘762 46‘2:
development and saleof products and services for increasing road safety. The company's core pinasenion 3 At 2
competency lies in high value-adding and continuously improved software and expertise in R ;
the field. / .../ Aoty

Products 192,266 151,286 144,996

Future Plans Services 20,715 18.273 16,786

"""""""""""""" Total cost of sales 212,981 169,559 161,782

Please provide company overview (400 words)| Gross margin 152,836 104,956 98392

NewCo is actively looking for opportunities to furtherdevelop its core technologies, Operating expenses:
expand its partner network with new resellers, and increase sales in Europe. The company's Research and development 21,914 18.752 16.217
preferred target markets in the medium term are densely populated countries in western and Selling, general and administrative 21,973 19.916 18,245
central Europe./ .../ Total operating expenses 43,887 38,668 34,462
Operating income 108,949 66,288 63,930
Company Legal Information Sl Rocummtenme), 16t £ e ol
Income before provision for income taxes 109,207 67.091 65,737
Please provide company %{400 words) Provision for income taxes 14,527 9,680 10,481
Net income $ 94680 $ 57411 § 55,256
AS Bercman Technologies is a public limited company established and registered on 17
October 2022 in Estonia. Eamings per share:
Registry code: 14123323 B ’ S 2SS 29
Diiuted $ 561 § 328 § 297

Address: Rogsikrantsi, tn 11, 50411, Tartu, Estonia; Website: https://www.newco.com/
Email: info @ newco.com; Phone: +372 372 534121 VAT number: EE10196472;
Main activity: other manufacturing n.e.c. (32991 EMTAK 2008)
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Investor Relations - KPIs (Pre and Post IPO)

+ AddKPI

Show

Q
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Revenue ©

Cost Total ©
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Net Cash Burn @

CashOnHand ©

Revenue (currency, monthly)

x

A
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(=]
W

Cost Labour @

Net Cash Burn @

Import with Excel Connect with Google Sheet

252 Accumulate g ;
urrent Year Month Operation | Sum

# Edit Freq/Unit KPI Overview Quick Edit

rcf;r:C Manual Input @ Dec, 2022
'Cf'rrt;ﬂ: Manual Input @ Dec, 2022
L:f;r;: Manual Input @ Dec, 2022
'Cj'rr;: Manual Input © Dec, 2022
Monthly :

Currency Manual Input
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Investor Relations - Issuer Dashboard

Revenues Balance sheet 2% Management Connected Investors
254.302 EUR 1,320,517 EUR 00 (A)

b
Costs Total - -22% C«‘{S“Pﬂ Hand +296 % Published updates

Y : o - December 2022 Investor Update >
146,536 EUR 218,756 EUR Published about 1 month ag

November 2022 Investor update N

HR Costs +35%  Customer count Variable costs
’ o Octdober 2022 Investor Update

4,508 EUR 2,673 6,703 EUR

Shareholders overview Data Room
—— _ ookl @ FompaﬁyProspectusJan 2023
QO Floodgate Capital Ltd 17.16% 122 K 7
Q© ElonMusk (CEO) 163% Market overview Jan 2023
O John Doe (COO) 163% 1 month ago
() Anne Higgins (CFO) 133%

Option pool 9.65%
investors < 5% 2729% 1 3-5 M




Investor Relations - Investor Updates

JAN

DEC

28

ocT

December Update

September and October 2022 Update

November Update

October Update

All Updates

Draft

Sent
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Investor Relations - Data Room

Company Data Room

X Company Presentation

MyCo Presentation
@

Landexgi Documents

Shareable Data Room(s) &

& Company Prespectus

MyCo Prospectus

Annual Report & capable

MyCo Prospectus
3
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Investor Relations - Media and Social Monitoring

<0> Analyze ‘ O rxrests Q=
B S &= G OGEND O G © AdcdsSech pr—
¢ eoMneseh  SoctEee Heutnt 0
Share of Voice Media Exposure can ocam cam oam

O Q@ aimmne

@ .‘\ CEE————
. 2 \ 156k Reach  Social Gcho Positve O
“ § / \:X\ - e
) g °\- \\. . D O Todyy - 231 AM
\ o ‘ v e —
[t : ./o\ g s e /
m e oG - 'Y Jan 14 Jan15 Jan16 Jan1i7 Jan18 Jan19 Jan20 Jan2! Jan22 Jan23 Newwral O
-
< Media Exposure - Last Year sem sem ~m Qverall Sentiment
—
& .
g‘m r Newtral O
< I |
Sz § "
* I
0 ~ l- ] I = I || I l I -'!'i

Jan 28-31 2019 Feb 2019 Mar 2019 Ape 2019 May 2019 Jun 2019 Jul 2019 Auvg 2019

21



Target
Issuance
Process

02.5




Target IPOGate IPO / listing process

The target IPOGate exchange underwriting
process will be highly automated and compress
the timeline potentially down to as little as 3
months resulting in significant increased deal flow

5/ Subscription
for the advisors and cost savings for both the - allocation and
advisors and issuers pricing and PO

marketing /

book building
3/ Exchange activities
document
2/ Deal review and
pricing approval
and
valuation
1/ Deal modelling
sourcing,
duedil and
signing
IPO
Month 1-2 announcement Month 3
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Target audience and monetisation

The target audience for IPOgate.co marketplace served as a SaaS product will include the main
parties involved in the listing process:

Certified Advisors (CAs) - law firms and boutique investment banks advising the listing
process (% of volume / deal flow)

Issuers - SMEs interested in accessing public capital markets and improving investor
relations management (% of listing)

Angel investors and Venture Capital (VCs) - investors interested in exiting their cap table
positions and accessing liquidity (free tier)

Accounting firms - key partners and introducers to potential issuers (free tier)

Potential listing subscribers - both retail and institutional investors interested in
subscribing to the listing (free tier)

25



Roles and responsibilities

Activity / Feature

Sign up, eal initiation, duedil and
signing

Invite team members

Deal pricing and valuation modelling

Nasdaq documentation review and
approval

Institutional and HNWI book building

Support for final allocation and
subscriptions

Certified Advisor Angel investors Issuers Accountants
and VCs

v v v v

v v v v

v

v

v v v

v
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Certified Advisor Partners (Pilot)

rl Redgate Capital

o

Redgate Capital

o’

2:dif:arldpltcéw Steubing AG C O B A LT
7~
Cobalt Legal
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https://bedfordrowcapital.com/
https://bedfordrowcapital.com/
https://www.linkedin.com/company/steubing-ag/
https://redgatecapital.eu/en/
https://www.cobalt.legal/

Resources

UK:
° Floww
° LSEG Floww Strategic Investment and Partnership

° London AIM Nominated Advisors
W Europe:

° Euronext Listing Sponsors

° Deutsche Boerse XETRA Specialists

° Boerse Duesseldrof (Regional)
Nordics:

° Nasdaq First North Growth Advisers
Baltics:

° Nasdaq Baltic First North Certified Advisors
us:

° SPAC Analytics - US IPO History

° Dealogic Capital Markets

° Toppan Merrill Bridge
MENA:

° Dubai Financial Markets IPO Center

29


https://www.floww.io/
https://www.londonstockexchange.com/discover/news-and-insights/lse-partners-with-floww
https://www.aimlisting.co.uk/nomads/
https://live.euronext.com/products/equities/listing-sponsors
https://www.xetra.com/xetra-en/trading/trading-venue-boerse-frankfurt/specialists
https://www.boerse-duesseldorf.de/
https://www.nasdaq.com/solutions/nasdaq-certified-advisers
https://nasdaqbaltic.com/get-started/list-of-certified-advisers/
https://www.spacanalytics.com/
https://dealogic.com/platform/investment-banking-capital-markets/
https://bridge.toppanmerrill.com/Security/Security/Logon?ReturnUrl=%2f
https://www.dfm.ae/issuers/ipo_center
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Nasdaq - a global brand

e Nasdaq is a global brand with a unique presence in the US, Nordics and Baltics, unlike many of
the competitors (eg NYSE, LSE) that are rapidly losing market share to Nasdaq

e Nasdaq's global footprint opens up a gateway to issuers to future secondary and tertiary listings
in both Scandinavia and the US, such as US Nasdaq Capital Market (NASDAQ-CM small cap), Global
Market (NASDAQ-GM mid cap) and Global Select Market (NASDAQ-GS large cap)

e [tis currently the most innovative exchange brand in the world also active in other asset classes
such as fixed income and commodities

Figure - Map of Nasdaq’s global locations
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First North Market Growth - Overview

e Nasdagq First North market including Scandinavia has experienced exponential growth over
2020-2021 period, especially in Sweden

e The Nasdaq First North Baltic market (population of 6m) has only 10 listings while Nasdaq
First North Sweden alone (population of 10m) has about 500 listings, a difference factor of 50X

IPOs IPOs and Capital Raised EUR
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First North Market Growth - Listings

The number of companies listed has increased every year over a ten-year period
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Market Cap and Volumes

e Both the total market cap and volumes have increased consistently

mEUR First North market capitalisation and turnover
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Nordics - AegirBio AB

e AegirBio AB is a health care
company operating in Sweden and
United States.

e Stock growth over 3900% since its
listing in June 2020 (2022 data)

e Market cap has grown from €12.5m
to €490m.

e AegirBio AB raised money to boost its
sales in United States




Nordics - Admicom Oyj

e Admicom is a Finnish software
company providing a comprehensive
cloud-based SaaS ERP system for the
building, technology, construction and
industrial sectors.

e Admicom raised capital through IPO
to finance further growth and
expansion.

e Stock growth over 989% since its
listing in 2018 (2022 data).

e Market cap has grown from €48.3m
to €478m.




Latvia - MADARA Cosmetics

e AS MADARA Cosmetics (MDARA) is
a Latvian natural and organic
cosmetics manufacturer

e MADARA raised capital through IPO
to finance the expansion of its sales
operations, both domestically and
internationally.

e Stock growth over 357% since its
listing in 2017 (2022 data).

e Market cap has grown from €23.5m
to €107.8m.




First North Estonia

e Saunum (SAUNA), manufacturer of
owens has seen its market cap to
grow from €3.1m to €30.1m.

e Saunum stock growth has been over
870% since its listing in Dec 2020.

Sa

e Bercman (BERCM) market cap has
grown from €4m to €12m.

e Bercman price growth has been
over 196% since its listing in July 2021
(2022 data).

SERLC NAN




